


Self-educating

Anonymous research

Highly informed

Industry orientation

Allergic to sales 

Proximity is irrelevant

Will find you before you find them!

Risk averse

Accelerated time to valueT
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Compelling Prospect Conversations

https://mbspartner.microsoft.com/D365/Videos/101761

https://mbspartner.microsoft.com/D365/Videos/101761




3 - Demo Experiences

Power Point 
Click Through 

Demos

Demos.microsoft.com 

+ 

Trial

AAD

+

Trial

“Let me show you 
something right now”

“Let’s schedule a quick 
overview demo”

“Let me show you 
everything we have to 
offer”

Self actualization/Esteem Physiological/Safety



1 Other Demo Experience

Docker 
Image

+/-

AAD

“Let me test and show 
you everything we have 
to offer”

Physiological/Safety





aka.ms/dynamics365businesscentral/salestools/
also on Ready to Go page





✓Free Office 365 account

✓License all MSFT cloud apps

✓Access Customer Engagement

✓Create up to six (6) tenants

✓Leverage 25 Pre-Defined Users

✓Quick and easy to create

✓Requires Incognito/InPrivate     OR

✓Separate Windows Profile

✓O365 expires in 90 days*

✓Country Limitations

PROS CONS

* Business Central trial (CRONUS US + Evaluation Company does NOT expire)



Additional Setup Viral Trial SignupDemos.microsoft.com









































• OUTLOOK DESKTOP CLIENT – don’t use web client of Outlook

• TRANSACTION – demo document view

• FAVORITES – Create a new folder in Outlook, add to Favorites

• PERSONALIZE – Add prospect’s name as a Customer or Vendor 
“contact” card

• EMAIL PROSPECT – During Outlook demo, send the customer the 
quote, order

• RIBBON – Shift the “Contact Insights” add-in to left side of ribbon

• CALENDAR – “Contact Insights” integrates with the Outlook calendar

• PAYPAL – Show Sales Invoices with PayPal integration

• LEVERAGE PERSONAS – If using demos.microsoft.com

• ADD DATA PACKAGE– Add the data package for additional demo 
data on Manufacturing.
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• USER PROFILE – use a computer user profile 

• SCHEDULE - reports to Report Inbox (check date parameters) 

• OCR - Send yourself an Invoice (.pdf), for OCR

• ROLES – Explore the roles – Accountant, Sales Processor, etc.

• MOBILE - Show off your mobile device

• Excel – Show off the edit in excel feature for general journals

• NOTIFICATIONS - Add a credit limit to a customers (for 
smart notifications)

• DIMENSIONS – Add dimensions, regions, departments, 
products

• POWERAPP and FLOW – create a simple demo

• POWER BI – Always navigate to the sample dashboard 
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Four Ways (that I know of)

Partner 
Action Pack
($475 per year, 5 users)

Office 365 
Trial 

(Turn into a paid 
license)

Free AAD 
account
(no O365, Power BI 

etc. etc.)

Work 
Account

(One tenant shared across 
your org)

https://partner.microsoft.com/en-us/membership/action-pack

https://partner.microsoft.com/en-us/membership/action-pack


https://aka.ms/ReadyToGo

aka.ms/dynamics365businesscentral/salestools

Aka.ms/dynamics365businesscentral/configurecon
nectexplore

https://aka.ms/ReadyToGo
aka.ms/dynamics365businesscentral/salestools
Aka.ms/dynamics365businesscentral/configureconnectexplore


We want 
to hear 
from you!

Please provide feedback 
by completing your 
session evaluation. 



Thank You


